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WELCOME:

Dear Conference Guests,

This year marks the 5th Annual Booth-Kellogg Entrepreneurship through  
Acquisition (ETA) Conference, organized in partnership between Chicago Booth, 
the Polsky Center for Entrepreneurship and Innovation, the Kellogg School of 
Management, and the full-time and part-time ETA student groups from both 
schools.

We’re excited to have you join us and the community of entrepreneurs, students, 
investors, operators, and other participants that make up the open, inquisitive, 
and supportive fabric of the ETA ecosystem. We’re proud that this year’s  
conference brings together our largest ever group of participants from both the 
search fund and operator-focused private equity communities. In addition to 
learning more about ETA, we hope you enjoy meeting one another and sharing 
your experiences in this rapidly-growing area of entrepreneurial investment and 
collaboration. Today, we aim to foster opportunities of engagement among all 
conference attendees - from investors, industry experts, and practicing  
entrepreneurs, to attending students, career-switchers, and the just plain curious - 
in order learn various perspectives on ETA.

We thank you for joining us at this year’s conference - the largest of its kind. As 
ETA models continue to evolve, we hope that your learnings and connections 
in the space stem and strengthen from the great partnership and programming 
coming out of Chicago Booth and Kellogg. 

We truly hope you enjoy the conference!

Sincerely,

Booth-Kellogg ETA Conference Committee



CONFERENCE COMMITTEE AND ORGANIZERS:

CHICAGO BOOTH 
Kaitlyn Desai
Rich Gehlmann
Jenna Gilbreath
Jake Levine
Alex Page
Arjun Reddy
Si Si

KELLOGG  
Andro Rodriguez
Robbie Sutkay
Blake Toll

POLSKY CENTER 
Alex Hodgkin
Nora Mansfield
Erika Mercer
Cerise Miller
Mariah Montenegro

CONFERENCE VOLUNTEERS:

Steven Galbreath
Brandon Hall
Tammy Hsu
Dan Kish
Rachel Lewis
Sam Magidsohn

Hiroyuki Miyaomoto
Steven Moore
Gaelen Pereira
Eric Rauner
Fernando Ribeiro
Nick Seger
Daniel Violi
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AGENDA:

THANK YOU TO OUR SPONSORS

9:00 a.m. 

9:30 a.m. 

10:00 a.m. 

11:00 a.m.

11:45 a.m.

1:00 p.m.

2:00 p.m.

3:00 p.m.

4:00 p.m.

|  REGISTRATION AND BREAKFAST    

|  OPENING REMARKS
    

|  TRACK #1: TRADITIONAL ETA 
   TRADITIONAL ETA MODELS OVERVIEW  
    SPONSORED BY NEXTGEN GROWTH PARTNERS
     
|  TRACK #2: ALTERNATIVE ETA 
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    SPONSORED BY LIVE OAK BANK
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    HOW TO OPERATE AS AN OWNER   
    SPONSORED BY VEDDER PRICE

  
|   NETWORKING LUNCH 
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    THE YOUNG CEO EXPERIENCE FROM SEARCH TO EXIT 
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    FUNDING ETA STRATEGIES  
    SPONSORED BY THE PROVIDENT BANK    
  

|   TRACK #1: TRADITIONAL ETA 
    LEARNING FROM SEARCH FUND CHALLENGES 
    SPONSORED BY SEARCHFUNDER.COM
     
|  TRACK #2: ALTERNATIVE ETA 
   NAVIGATING THE INDEPENDENT SPONSOR MODEL  
          

      
|  CLOSING FIRESIDE CHAT 
   FEATURING: Matt Cook, MBA Chicago Booth ’01 
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THANK YOU TO OUR SPONSORS

OPENING REMARKS:

SUNIL GROVER, MBA CHICAGO BOOTH ’99 
Managing Partner, True Blue Partners 

Sunil Grover is managing partner at True Blue Partners, a boutique M&A advisory firm serving mid-
market companies in enterprise software and IT services. He has more than 20 years of investment 
banking and technology business operations experience and has captured over $1B in transaction 
value in M&A, private placements, and capital raises. Upon graduation from Chicago Booth, Grover 
joined the technology investment banking group at Morgan Stanley. Later, he joined a pre-VC 
startup developing a multilingual US-Asia B2B marketplace that competed with Alibaba in its early 
days. Post 9/11 when the markets for startup funding dried up, Grover bootstrapped an on-demand 
application (now known as a cloud application) to track new business opportunities for electronic 
components and semiconductors through the global supply chain. There, as founder and CEO, he 
mobilized $3M in seed capital, built the product, and took it to market. Subsequently, he acquired a 
VC-backed competitor and drove 300 percent year over year organic sales growth while maintaining 
cash flow break-even. Subsequently, he exited the business to an overseas investment group.  Since 
then he has been an investor in and M&A adviser to lower mid-market companies in enterprise 
software and information technology. At True Blue Partners, he brings these diverse perspectives 
to technology entrepreneurs and clients. He applies the financial rigor gained through bulge bracket 
investment banks, the deal-making savvy of a mid-market banker, and the scrappy perspective of a 
technology entrepreneur. At Chicago Booth, he was co-chair of the investment banking group and 
CEO of one of the winning teams at the 1999 NVC. He has a MS from Washington University and a 
BTech from IIT Bombay. He has also authored several patents. 
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CAN’T GET ENOUGH OF ETA? 
STAY IN THE KNOW WITH THESE  

FEATURED RESOURCES:
- Subscribe to the “ETA Insider” quarterly e-newsletter:  
   bit.ly/ETAInsider

- Check out the Polsky ETA Podcast Series: bit.ly/ETAPodcast



TIMOTHY BOVARD
Founder and CEO, Search Fund Accelerator

Timothy Bovard is the founder and CEO of Search Fund Accelerator, the first and most advanced 
coaching organization dedicated to helping entrepreneurs successfully find, acquire, and manage a 
business they will run as CEO. Now in its fourth year, SFA has quickly built a formidable track record 
of success and a unique and supportive community of searchers, CEOs, investors, and mentors. 
Bovard has taught on ETA at Columbia Business School for the past four years and at INSEAD for 
the last 15 years. He also guest lectures at Chicago Booth, Kellogg, and other MBA schools and is 
a regular speaker on ETA at conferences. As founder and former president of CPI, Bovard created 
Europe’s leading book manufacturer. Through a series of 20 acquisitions over 12 years, he built CPI 
into a group with over $600M in sales and 4,000 employees in 15 plants across Europe. He is also 
president of the Association Petits Princes, a leading French charitable organisation that realizes the 
dreams of severely ill children. He holds a BS in management from Rensselaer Polytechnic Institute, 
an MA in political science from the University of North Carolina at Chapel Hill, and a MBA with 
Distinction from INSEAD.

TRACK 1: TRADITIONAL ETA MODELS OVERVIEW 

Josh Dennis is a founding member and vice president of NextGen Growth Partners (NGP), where 
he is responsible for identifying, evaluating, and executing investment opportunities, as well 
as monitoring portfolio companies. Prior to NGP, Dennis was with The Halifax Group, a middle 
market private equity firm focused on business and government services, transportation and 
logistics, infrastructure, and health and wellness. Prior to Halifax, Dennis was in the investment 
banking division of Tudor, Pickering, Holt & Co., a Houston-based investment bank focused on the 
oil and gas industry. He received a BBA from Texas Christian University and an MBA from Chicago 
Booth.

JOSH DENNIS, MBA CHICAGO BOOTH ’16 
Founding Member and Vice President, NextGen Growth Partners 

Raam Jani is a shareholder at Vedder Price and a member of the firm’s corporate practice area in 
Chicago. He focuses his practice on private equity and venture capital, mergers and acquisitions, 
investment services, and general corporate advisory work. He has experience in a wide range of 
transactions, business ventures, and general corporate matters and has represented a number 
of well-known private equity funds, search funds, and independent sponsors in leveraged 
acquisitions, recapitalizations, and exit transactions. Jani also represents a number of privately-
held corporations, including operating companies acquired by search funds, private equity 
portfolio companies, and family offices in connection with a variety of corporate matters. He has 
international transaction experience, advising clients in connection with non-US search funds 
and a number of private company transactions requiring cross-border transactional knowledge. 
He is committed to providing pro bono legal services, including helping nonprofit entities gain 
tax-exempt status and register as charitable organizations, advising low-income individuals in 
connection with the purchase of their first homes, and assisting with the preparation of wills and 
basic estate planning documents.

RAAM S. JANI 
Shareholder, Vedder Price 
Moderator
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Martin Steber is a cofounding managing director of Relay Investments and is based in the 
Montreal office. In early 1993, Steber, along with Gunnar Bjorklund, Sandro Mina, and Nick 
Babchuk, cofounded Sverica International. During his early tenure, Steber was CEO of two 
pre-fund investments in Birmingham, Alabama: Automatic Detection Systems, an electronic 
security company, and AccuDocs, a billing services company. Both of these entities were 
eventually sold to larger industry leaders. Later, Steber was actively involved in raising 
Sverica’s first and second private equity funds. He retired from Sverica in late 2007 to relocate 
to Europe before returning to Montreal in 2011. He serves on the board of OASIS and D&S 
Investment, as well as several other privately-held companies, including companies acquired 
by search funds, such as UCITonline, Microdea, and Chronus. Steber earned a BSc in computer 
engineering from Imperial College at the University of London and an MBA from the Graduate 
School of Business at Stanford University.

MARTIN STEBER 
Cofounding Managing Director, Relay Investments

Austin Hall founded Brick Street to pursue his dream of owning and operating a small business. 
Growing up working for his family’s lumber and building products business in Indianapolis, his 
desire to be an entrepreneur started at a young age. Hall previously worked as an investment 
professional at Madison Dearborn, a Chicago-based private equity firm, where he evaluated and 
invested in businesses across the basic industries, technology, and business services sectors. 
Prior to this, he worked for Goldman Sachs advising corporate clients on strategic transactions. 
Hall earned degrees in finance and Spanish from Indiana University and an MBA from Harvard 
Business School.

AUSTIN HALL 
Founder, Brick Street Partners

SPONSORED BY NEXTGEN GROWTH PARTNERS

Keith Gross is a director at Pacific Lake Partners. Since joining the firm, Gross has worked with 
over 75 search fund entrepreneurs and been involved in over 20 operating company acquisitions. 
Prior to joining Pacific Lake in 2015, Gross was an associate at Hellman & Friedman in San 
Francisco. He began his career in the investment banking division at Goldman Sachs, where he 
worked on mergers and acquisitions and capital markets transactions. Gross has worked closely 
with the entrepreneurs and boards of directors of several Pacific Lake portfolio companies, 
including Arizona College, Falcon Critical Care Transport, IS Logistica, Chronus, and Omatic. He 
graduated as valedictorian from Hamilton College with a degree in mathematics and economics 
and earned an MBA from Stanford’s Graduate School of Business.

KEITH GROSS 
Director, Pacific Lake Partners





Co-Founder
josh@intrinsicfi rm.com

JOSH CASHMAN, JD, CFA, ASA

DUE DILIGENCE 
Rigorous Analysis of: 
• Financial statements
• Audit work papers
• Other fi nancial and transactional data

Process will: 
• Identify Risk
• Uncover Hidden Liabilities 

QUALITY OF EARNINGS 
Meticulous analysis of: 
• Revenue sources and concentrations
• Working capital components, 

trends, and seasonality
• Adjustments to EBIDTA
• Accrued liability recognition
• Asset quality and reserve adequacy
• Debt exposure

BUSINESS VALUATION
Precise valuation of: 
• Purchase price allocation
• Stock compensation / 409a valuations
• Financial opinions / solvency analyses
• Portfolio valuations / ASC 820 
• Contingent liability 
• Intangible asset valuations 
• Goodwill impairment testing
• Employee Share Ownership Plans (ESOP) 

TRUSTED FINANCIAL ADVISORS 
EXPERTISE YOU EXPECT FROM A LARGE FINANCIAL FIRM, WITH THE 
PERSONALIZED FOCUS AND INDIVIDUAL ATTENTION OF A BOUTIQUE.

INTRINSICFIRM.COM

IV110_ConfAd_Rd3.indd   1 10/30/18   4:11 PM



TRACK 2: ALTERNATIVE OPERATOR-FOCUSED ETA MODELS OVERVIEW

Alex Hodgkin has spent his career in the shoes of the entrepreneur, strategist, and capital markets 
specialist, having developed his finance acumen as an investment banker serving companies large 
and small, and his entrepreneurial skills as the cofounder of a multi-service financial advisory 
firm. During the first part of his career as an investment banker with Salomon Smith Barney and 
later Headwaters MB, he completed engagements involving strategic alternative reviews for 
multinational corporations, liquidity strategies for middle market entrepreneurs, sell side advisory 
assignments, equity and subordinated debt offerings in the public and private capital markets, 
and fairness opinions. As an entrepreneur, Hodgkin cofounded Intrinsic, a financial advisory firm 
that he has helped grow from a kitchen table concept to one of the largest firms of its kind in 
the Rocky Mountains, servicing some of the most well-known and well-respected institutional 
investment firms and privately-held companies in the region. As a steadfast supporter of 
entrepreneurship through acquisition, he has been instrumental in the creation of Chicago Booth’s 
ETA program, where he currently serves as entrepreneur-in-residence and senior advisor for ETA. 
Hodgkin holds undergraduate degrees in economics and electrical engineering from Claremont 
McKenna College and the University of Colorado, respectively, and an MBA from Chicago Booth. 
He is also a CFA charterholder.

ALEX HODGKIN, MBA CHICAGO BOOTH ’14 
Managing Partner, Intrinsic; Entrepreneur-in-Residence and Senior Advisor for ETA, Polsky Center 
Moderator

Mary Josephs is the founder and CEO of Verit Advisors, a specialized middle market investment 
banking firm. Josephs is a nationally recognized leader with more than 30 years of experience 
with ESOPS as a specialized solution-oriented succession and liquidity transaction for middle 
market companies. She has advised, structured, and closed more than 300 financings and 
advisory projects for middle market companies representing more than $7B in senior credit and 
nearly $30B in enterprise value. Josephs is a member of NASD: Series 24, 7, and 63. She is on the 
board of Spinnaker Coating and Big Shoulders; a member of the International Women’s Forum, 
the Economic Club of Chicago, and The Chicago Network; and an alumnae of Leadership Greater 
Chicago. In 2017 and 2018, Josephs was selected as one of the Most Influential Women in Mid-
Market M&A by Mergers & Acquisition publication. She holds a BA from Marquette University and 
an MBA in finance from Chicago Booth. 

MARY JOSEPHS, MBA CHICAGO BOOTH ’89 
Founder and CEO, Verit Advisors

Dan Phelps founded Salt Creek Capital in 2009. He leads new investments and serves as 
chairman or a director on the boards of several Salt Creek portfolio companies. Additionally, he 
serves as a director on the board of TSS, Inc. (OTC: TSSI) and previously served as a director on 
the board of Infoblox (NYSE: BLOX), prior to a $1.6B take-private transaction in 2016. Prior to Salt 
Creek, Phelps was a general partner at Opus Capital, a $280M Menlo Park, CA-based fund where 
he led growth equity and buyout efforts focusing on the middle market. Previously, Phelps was 
a general partner and founding member of Duchossois Technology Partners, a $100M Chicago-
based venture capital firm. Earlier in his career, he was an investment professional at the Pritzker 
financial office and began his career at Ernst & Young. Phelps graduated with honors from The 
Ohio State University with a BS in business administration and holds an MBA from Chicago Booth.

DAN PHELPS, MBA CHICAGO BOOTH ’99 
Founder and Managing Director, Salt Creek Capital



While pursuing an MBA at Chicago Booth, Jonathan Rogers did independent consulting work 
as JMR Consulting with several financial advisory firms in the Chicagoland area. One of those 
firms was Forum Financial Management, led by Norm Mindel. Through conversations with 
Mindel about a startup idea and the future of Forum, Mindel decided to bring Rogers into 
Forum as its COO, with the intent of him becoming co-managing partner with Mindel within a 
year. After several years as co-managing partner with Mindel, Rogers brought in Nirav Batavia, 
a classmate from Chicago Booth, to succeed Mindel as the other co-managing partner. 
Under Roger’s leadership, Forum has grown from $650M of assets managed or serviced in 
January 2012 to over $3B today. Rogers helped transform the company from a set of partners 
considering “riding off into the sunset” to one of the fastest growing and largest independent 
financial advisory firms in the country in large part due to his strategy of recruiting, merging 
with, and acquiring smaller financial advisory practices. In 2018, Forum was named to both 
the FA Magazine’s Top 100 and the Financial Time’s Elite 300 firms in the country. Rogers 
graduated from The University of Texas with a BBA in finance and a BA in Plan II Honors. After 
college, he worked for Dimensional Fund Advisors within their financial advisor services group 
before earning an MBA at Chicago Booth.

JONATHAN ROGERS, MBA CHICAGO BOOTH ’12 
Co-managing Partner, Forum Financial Management

SPONSORED BY INTRINSIC
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Marc Van Tricht serves on the investment banking team at EarlyBirdCapital, where he 
focuses on SPAC origination and business combinations. Prior to joining EarlyBirdCapital, he 
was the head of event-driven strategy at CRT Capital. Earlier in his career, Van Tricht spent 
over 15 years on the buy side at firms including Gracie Capital, Trafelet, and Eos Partners. 
He graduated summa cum laude with a BS in economics from the Wharton School at the 
University of Pennsylvania.

MARC VAN TRICHT 
Investment Banking Professional, EarlyBirdCapital



Craig Castelli is the founder and CEO of Caber Hill Advisors. He launched Caber Hill in 2014 to 
solve a problem plaguing millions of business owners: a lack of qualified, experienced advisory 
firms willing to serve small- and middle-market companies. Castelli has extensive experience in 
mergers and acquisitions (M&A), business development, and sales management. He has advised 
hundreds of companies ranging from small, privately-held businesses to public companies and 
private equity firms. In recent years, he has worked with clients in sectors including healthcare, 
hearing aids, business services, industrial services, distribution, e-commerce, health and wellness, 
food and beverage, and sports and fitness. Before founding Caber Hill, Castelli spent three 
years as managing director of Bridge Ventures, founding its Chicago office. Bridge Ventures is 
a middle market mergers and acquisitions firm, and Castelli participated in dozens of M&A and 
valuation engagements during his time there. Prior to joining Bridge, Castelli was manager of US 
business development for Siemens Hearing Instruments, a division of Siemens Healthcare, where 
he managed M&A and customer financing activities. He spent seven years at Siemens, gaining 
valuable experience from a variety of sales and business development roles that included both 
domestic and international responsibilities. Castelli received a BBA from Marquette University. 
He is a licensed Illinois business broker and a certified transaction advisor. He is a member of 
the board of directors of Erie Neighborhood House, a 130-year-old community services agency 
based in Chicago’s near West Side. He is also a member of the University Club of Chicago, the 
Association for Corporate Growth, and the Exit Planning Institute.

CRAIG CASTELLI 
Founder and CEO, Caber Hill Advisors

LISA FORREST 
Senior Loan Officer, Live Oak Bank 
Moderator

Lisa Forrest has over 28 years of Small Business Administration (SBA)-specific lending experience 
and is senior loan officer for Live Oak Bank’s mergers and acquisitions (M&A) lending division. She 
is widely regarded as one of the industry’s go-to resources for M&A acquisition buyer financing 
for top-tier, lower middle market SBA transactions. She also works with exit professionals to help 
them prepare sellers for their buyer’s financing process. Over the past five years, she has funded 
more than $150M in SBA loans for M&A transactions on a nationwide basis. Prior to joining Live 
Oak, Forrest led business development efforts for Union Bank and Fortune Bank; established a sales 
presence for Well Fargo in the Pacific Northwest and Alaska; and served as the COO for The Money 
Store/First Union. Most recently, she served as a director and business development officer for Banc 
of California’s National M&A lending division. Forrest received a BS in finance and economics and 
an MBA from California State University, Sacramento. She is a member of AM&AA, IBBA, and M&A 
Source, and she is a former board member of Business Transition Advisors and Certified Commercial 
Investment Member (CCIM).

TRACK 1: THE SEARCHER AND SELL-SIDE ADVISOR RELATIONSHIP

At McGuireWoods, Christian Berger leads and participates in a number of client-facing business 
development initiatives to engage prospective clients in the mergers and acquisitions, private 
equity, and debt finance practices. As a way to proactively add value for clients, Berger works 
with attorneys to leverage the firm’s relationships with capital providers and operating companies 
to connect parties in business transactions. With a background in professional services and 
mergers and acquisitions, Berger uses his deep experience in the corporate finance and private 
equity markets to help executives accomplish business growth goals. He received a BA in 
individual studies from the University of Maryland.         

CHRISTIAN BERGER 
Senior Advisor, McGuireWoods



Darrin Shillair is the president of Specialty Sales and the founder and managing principal of Eagle 
Tower Capital. He is an experienced consultant and operations specialist and has been focused on 
operating and growing Specialty Sales since acquiring the business in September 2018. Prior to 
founding Eagle Tower Capital and acquiring Specialty Sales, he held several operations leadership 
and change management roles across a variety of industries, including several years leading 
consulting engagements for Fortune 100 clients. His expertise includes change and project 
management, strategic planning, and operations efficiency. Shillair received an MBA from Chicago 
Booth and BSE in industrial and operations engineering from the University of Michigan.  

DARRIN SHILLAIR, MBA CHICAGO BOOTH ’16 
President, Specialty Sales; Founder and Managing Principal, Eagle Tower Capital

Robert Meyer serves as managing director at Wipfli Corporate Finance Advisors. Leveraging 
over 10 years of experience in investment banking, Meyer has advised on numerous mergers and 
acquisitions and financing transactions across many industry verticals with entities of all sizes. 
He is sought after for his vast experience in many aspects of corporate finance, including private 
equity, commercial lending, corporate development, and internal finance. He has served as a CFO, 
which enables him to have a thorough understanding of a client’s most important considerations.

ROBERT MEYER, MBA CHICAGO BOOTH ’04 
Managing Director, Wipfli Corporate Finance Advisors

SPONSORED BY LIVE OAK BANK
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liveoakbank.com/m&a©2018 Live Oak Banking Company. All Rights Reserved. Member FDIC.

EXP ERTS I N M&A FI NANCI NG
-Nationwide-

Live Oak is proud to be a Gold sponsor of the 2018 Booth-Kellogg ETA Conference. 
We offer loan programs specific for searchfunders and military veterans.

• SBA/JR-MEZZ/CONVENTIONAL  

• LOAN AMOUNTS UP TO $10 MILLION  

• DEDICATED M&A LOAN TEAM    

• DEAL STRUCTURING EXPERTS 

• CONNECTED M&A NETWORK    

• CERTAINTY AT CLOSE

HEATHER ENDRESEN
Senior Loan Officer
heather.endresen@liveoak.bank
714.404.3648

LISA FORREST
Senior Loan Officer
lisa.forrest@liveoak.bank
425.999.2042

Contact our M&A Experts to learn more.



Vedder Price is a proud sponsor of the 5th Annual 

Booth-Kellogg Entrepreneurship Through Acquisition Conference.

We celebrate investment in the power of entrepreneurial ideas in 

the classroom, community and world.



Mark Anderegg is CEO of Little Sprouts, a Boston-based provider of early education centers, 
which he led the acquisition of in 2012 via the search fund model. Little Sprouts owns and 
operates 35 preschools throughout New England, employing approximately 800 educators 
and serving 3,000 families. The company was sold to a private equity sponsor, The Wicks 
Group of Companies, in late 2015. Earlier in his career, Anderegg was an investment banker 
with Goldman Sachs, first in New York and later in Chicago. He subsequently worked as a 
private equity investor with Chicago Growth Partners, a middle-market buyout fund, where 
he focused on investments in the education industry.  He received a BA in economics, magna 
cum laude, from Vanderbilt University and an MBA from the Kellogg School of Management at 
Northwestern University.

MARK ANDEREGG, MBA KELLOGG ’10 
CEO, Little Sprouts

As an investment professional at Alpine Investors, Haley Beck works with business owners and 
managers, service providers, intermediaries, and capital providers to evaluate and execute 
investments in software, online, and business services companies. Prior to Alpine, Beck interned 
at Goldman Sachs in Investment Banking. She graduated with honors from Princeton University 
with a BSE (engineering) degree in computer science.

HALEY BECK 
Investment Professional, Alpine Investors

TRACK 2: HOW TO OPERATE AS AN OWNER

Brian O’Connor is the founder and managing partner of NextGen Growth Partners (NGP), a 
lower-middle market private equity firm that partners with talented entrepreneur-operators to 
acquire and build great companies in growing industries. The firm was founded in 2015 on the 
belief that there is significant opportunity for value creation when fundamentally sound small 
businesses are led by the best and brightest entrepreneurial-minded operators. Prior to founding 
NGP, O’Connor served as co-CEO and head of business development of Innflux, a hospitality-
focused IT service company, where he oversaw sales and marketing, business development, M&A, 
and investor relations functions. Innflux was sold to strategic buyer Thing5 in 2015 after three 
years of significant growth. O’Connor became involved with Innflux after acquiring the business 
through his search fund, Fellowship Capital Partners (FCP). Prior to founding FCP, O’Connor 
was a vice president with Equity International, a middle market growth private equity fund. He 
currently teaches Entrepreneurship through Acquisition at his alma mater, Chicago Booth, as an 
adjunct assistant professor of entrepreneurship. He also serves as board member and treasurer 
for Distinctively College Bound, a non-profit focused on creating opportunities for students to 
participate in extracurricular activities that cater to their individual talents and interests and 
promote continued education. O’Connor is a graduate of Miami University (Ohio) with a double 
major in finance and management information systems and also holds an MBA from Chicago 
Booth with concentrations in entrepreneurship, finance, accounting, and international business.

BRIAN O’CONNOR, MBA CHICAGO BOOTH ’08 
Founder and Managing Partner, NextGen Growth Partners 
Moderator
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As CEO of FastSpring, Chris Lueck is responsible for guiding the company towards their mission 
of becoming the leading end-to-end e-commerce solution for digital goods and software 
publishers to start and grow their online businesses. With more than 15 years in technology 
and engineering, he has a proven track record of developing, managing, and scaling innovative 
products to meet the needs of business executives worldwide. Lueck earned a BS in electrical 
engineering from the University of Virginia and an MBA degree in finance and entrepreneurship 
from the University of Southern California.

CHRIS LUECK 
CEO, FastSpring

SPONSORED BY VEDDER PRICE

Jake Petoskey is a principal at ParkerGale Capital. He is responsible for working with portfolio 
companies to identify and implement operational improvements and new growth initiatives. Prior 
to joining ParkerGale, Petoskey worked at Welsh, Carson, Anderson & Stowe (WCAS) for over 
five years as an operating associate where he successfully led various operating initiatives across 
the firm’s healthcare and technology companies. Before WCAS, Petoskey spent three years at 
Capgemini Consulting as a management consultant. He holds a BA in supply chain management 
from Michigan State University. 

JAKE PETOSKEY 
Principal, ParkerGale Capital



TRACK 1: THE YOUNG CEO EXPERIENCE FROM SEARCH TO EXIT

Brad Morehead is an investor and independent board member for his personal capital and 
several funds, companies, and organizations. He acquired two home security companies to form 
LiveWatch Security in 2010. As CEO, Morehead built LiveWatch into one of the fastest-growing 
home security companies in the country, which he sold in 2015 for an industry-record valuation. 
Prior to LiveWatch Security, Morehead was CFO of Feldco Factory Direct, the Midwest’s leading 
home renewal company. Before joining Feldco, Morehead worked in private equity with Friedman 
Fleischer & Lowe, and in investment banking with Goldman Sachs and Donaldson, Lufkin & 
Jenrette. Morehead is an entrepreneurship adjunct professor and faculty member as a lecturer 
of finance at the Kellogg School of Management at Northwestern University and an adjunct 
clinical professor of entrepreneurship at the McCormick School of Engineering at Northwestern 
University.  He is also a director of the Zell Fellows at Kellogg, a board member of the Farley 
Center for Entrepreneurship at the McCormick School of Engineering and was a chapter officer of 
the Young Presidents Organization. He also cofounded Wildcat Angels, a group of Northwestern 
and Chicago Angel Investors working to increase the quantity and quality of successful 
startups in the area, and Kellogg Entrepreneurs’ Organization, which helps student and alumni 
entrepreneurs grow their businesses. Morehead earned an undergraduate degree with high 
distinction in finance at Indiana University and an MBA with highest distinction from the Kellogg 
School of Management at Northwestern University.

BRAD MOREHEAD, MBA KELLOGG ’05 
Adjunct Lecturer of Innovation and Entrepreneurship, Kellogg School of Management 
Moderator

Gabe Barkley is the CEO of MHW, a leading alcoholic beverage service platform, and a former 
entrepreneur-in-residence at NextGen Growth Partners (NGP). He partnered with NGP for his 
search to find a business with which to partner for the next step in his career. Prior to NGP, 
Barkley held various roles at Microsoft, Deloitte Consulting, and Accenture, as well as leadership 
positions at two alcoholic beverage companies: VinConnect, a startup direct-to-consumer wine 
sales platform for top international wineries that he helped launch, and La Cave Warehouse, a 
wine retail and private storage firm based in Dallas, TX, where he led growth and operational 
improvements that increased EBITDA by 39 percent in two years. He received a BA from The 
University of Dallas and an MBA from Chicago Booth.

GABE BARKLEY, MBA CHICAGO BOOTH ’16 
CEO, MHW

Will Bressman is the CEO of RIA in a Box, recently acquired by Aquiline Capital Partners. 
Originally, Bressman acquired the business via a search fund (Rushmore Partners) with his 
business partner, GJ King. Prior to RIA in a Box, Bressman was a former manager of business 
development at LX.TV, a digital media content provider acquired by NBC Universal in 2008. He 
joined the company at its founding and, during its growth, helped broker distribution and content 
partnerships. Prior to LX.TV, he worked on strategy and analytics projects at Good Morning 
America. Bressman earned a degree in history from Harvard College, magna cum laude, and an 
MBA from the Graduate School of Business at Stanford University.

WILL BRESSMAN 
CEO, RIA in a Box



Tim Meng is the CEO of One Source Communications (OSC), a leading provider of fully 
managed communications lifecycle management services for medium to large enterprises. 
Prior to OSC, Meng was a practice area expert on TMT at The Boston Consulting Group. 
Meng holds a BASc in electrical engineering from the University of Toronto and an MBA from 
Chicago Booth.

TIM MENG, MBA CHICAGO BOOTH ’12 
CEO, One Source Communications

SPONSORED BY SEARCH FUND ACCELERATOR
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David Silberstein is the president and CEO of Alert Protective Services, a security alarm 
monitoring and services business that has served the greater Chicagoland area for nearly 40 
years. Prior to his current role, Silberstein was the founder and managing principal of Anchor 
Light Partners, the search fund that acquired Alert Protective. Earlier in his career, Silberstein 
worked as an investment professional at J.F. Lehman & Company (JFL), a middle market 
private equity firm founded by the former secretary of the US Navy, John Lehman. Prior to 
JFL, Silberstein worked in investment banking at Goldman Sachs and Lazard Frères, where he 
worked on a number of marquee mergers, acquisitions, and financing projects. Most notably, 
Silberstein worked on the deal team that advised Burlington Northern Santa Fe Railroad on its 
$44B sale to Warren Buffett’s Berkshire Hathaway. Silberstein is a graduate of Yale University, 
where he majored in political science with an interdisciplinary concentration in international 
economics. He also earned an MBA with honors from the Wharton School at the University of 
Pennsylvania.

DAVID L. SILBERSTEIN 
President and CEO, Alert Protective Services



timothybovard@searchfundaccelerator.com



M&A Expertise
“The search fund space is pretty 
unique. Many successful small 
businesses have been around 
for decades and have great 
market positions - they are just 
small. The Provident has been 
a first-mover in understanding 
the model and seeing that small 
businesses offer wonderful 
acquisition opportunities. We 
have used The Provident Bank 
to finance all of our acquisitions, 
and they have been truly 
exceptional in their knowledge 
of and familiarity with small 
business leveraged cash flow 
lending.”

Palmer Higgins, Partner
Chenmark Capital
Management, LLC

Search Fund 
Lending Center

TheProvidentBank.com
1-877-487-2977

Your Deposits Are Insured In Full
Member FDIC / Member DIF

Zach Duprey
Director - Search Fund Lending Center

Direct: (603) 521-0330
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Paul Mansfield
AVP - Commercial Lending

Direct: (978) 809-8753
pmansfield@theprovidentbank.com



TRACK 2: FUNDING ETA STRATEGIES 

Kevin Butts is a vice president in the private equity group at 50 South Capital Advisors. He is 
responsible for sourcing and analyzing buyout partnership and co-investment opportunities, 
with an emphasis on industrial, distribution, manufacturing, business services, and natural 
resource-related strategies. He also is responsible for fundraising, investor relations, and portfolio 
management. Butts is on the advisory board of The Beekman Group, Gemspring Capital, 
Silver Oak Services Partners, Frazier Growth Buyout, and Juniper Capital, and he is a frequent 
presenter at industry events and conferences. Prior to joining the private equity group, Butts 
was a senior credit portfolio manager within Northern Trust’s corporate banking group, where 
was responsible for the underwriting and financial analysis responsibilities of a $1.2B senior loan 
portfolio comprised of 38 diversified industrial clients. Butts started his career at Northern Trust 
as a summer intern prior to joining Northern Trust on a full-time basis as a rotational development 
program member. Butts received a BS in finance with honors from the University of Illinois in 
Urbana-Champaign and an MBA with honors from Chicago Booth. He continues to be involved 
with his alma maters as a featured guest speaker on the private equity industry at the University 
of Illinois and a panelist at Chicago Booth student events.

KEVIN BUTTS, MBA CHICAGO BOOTH ’13 
Vice President, 50 South Capital Advisors 
Moderator

Zach Duprey is the director of The Provident Bank’s Search Fund Lending Center. The Search 
Fund Lending Center finances business acquisitions nationwide across a variety of industries. 
As director of the Search Fund Lending Center, Duprey and his team help searchers acquire 
small to medium enterprises and support their growth. Over the past five years at The Provident 
Bank, Duprey has assisted numerous searchers with the successful acquisition of their business. 
After completing the transaction, he continues to be their partner as they grow and expand 
their business and works with the new CEO to finance bolt-on acquisitions. Duprey has been 
in commercial banking for 10 years, starting in portfolio management for small to medium 
businesses and eventually moving into a commercial lending role with a focus on financing 
business acquisitions. Duprey is a graduate of Merrimack College with a BA in political science.

ZACH DUPREY 
Director, Search Fund Lending Center at The Provident Bank

Peter Lehman has been leading private equity transactions and operating businesses since 
1998. He is a cofounder and partner of Granite Creek Capital Partners, a Chicago-based private 
asset manager which was founded in 2005 to make investments in the debt and equity of 
lower middle market businesses. In 2011, Lehman and his partners at Granite Creek cofounded 
Renovo Financial, Chicago’s leading specialty real estate rehab and construction lender. In 2000, 
Lehman founded, grew, and operated one of the most successful teams in professional auto 
racing history until he subsequently sold the business to an investor group in 2005. From 1998 
to 2000, he worked for Dakota Capital Partners, where he served as an analyst. In addition to 
his professional responsibilities, Lehman serves on the boards of Teach for America-Chicago 
and Northwestern University’s School of Education and Social Policy (SESP) and serves as the 
treasurer and executive committee member of SEMA, the trade association representing the 
$45B specialty automotive aftermarket. He is a member of the Economic Club of Chicago and the 
Association for Corporate Growth. He holds a BS from SESP with a minor from the Medill School 
of Journalism. 

PETER LEHMAN 
Cofounder and Partner, Granite Creek Capital Partners



Mark Procopio is the managing director of Charollais Capital Corporation, the only dedicated 
secondaries investor in the search fund market. He has experience in all structures of 
secondaries transactions and a particular expertise in search fund investing, having worked 
previously with the team at Relay Investments. In addition to his work in private equity, 
Procopio has served as an attorney in Silicon Valley and as a staffer on Capitol Hill. Procopio 
has been a guest lecturer at the MBA programs of Columbia, Pennsylvania (Wharton), Duke 
(Fuqua), North Carolina (Kenan-Flagler), Johns Hopkins (Carey), Dartmouth (Tuck), and 
Georgetown (McDonough).

MARK PROCOPIO 
Managing Director, Charollais Capital Corporation

SPONSORED BY THE PROVIDENT BANK
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Nick Stone is a managing director of Cyprium Partners, a private equity fund with offices in 
New York, Cleveland, and Chicago. Since its founding in 1998, Cyprium has deployed in excess 
of $1.5B and has completed 75 non-controlling investments alongside founders, entrepreneurs, 
and management teams. Cyprium is currently investing from Fund IV, a $460M vehicle. Stone 
has been with Cyprium and its predecessor Key Principal Partners since 2007, starting in the 
San Francisco office and then opening the Chicago office in 2011. Prior to joining KPP, Stone 
worked at Northlight Capital, a Chicago-based private equity firm that focused exclusively on 
leveraged buyouts, where he served as a vice president responsible for developing proprietary 
acquisition opportunities, executing transactions, and managing operational projects at the 
portfolio level. Prior to his direct investing experience, he was a director at US Capital, a 
boutique middle-market mergers and acquisitions advisory practice after beginning his career 
as a financial analyst at the NASA - Johnson Space Center in Houston. He is on the board of 
directors for Route 66 Theatre Company in Chicago, on the national board of governors for 
Sigma Phi Epsilon, and a member of the Economic Club of Chicago. Stone graduated cum 
laude with a BBA in international business from Wichita State University and received an MBA 
with honors from Chicago Booth. 

NICK STONE, MBA CHICAGO BOOTH ’13 
Managing Director, Cyprium Partners
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TRACK 1: LEARNING FROM SEARCH FUND CHALLENGES 

Mark Yuan is a cofounder at Searchfunder.com, an online community of over 1800 searchers, 
investors, lenders, and thought leaders. Searchfunder.com’s goal is to help searchers make 
better-informed decisions and to provide support before, during, and after the search. Prior to 
Searchfunder.com, Yuan was a MBA student at MIT Sloan, where he met his cofounder Luke 
Tatone. They became interested in search funds through their contemporaries at Harvard Business 
School. Before business school, Yuan was part of Powerplan during their early growth stages to 
become the market leader for ERP software used by public utilities around the world. Yuan holds 
a BS in industrial engineering and a BS in economics from the Georgia Institute of Technology.

MARK YUAN 
Cofounder, Searchfunder.com 
Moderator

Matt Estep is the managing partner and founder of Bosworth Capital Partners, where he is 
responsible for identifying and sourcing target companies, conducting due diligence, deal 
structuring, negotiating, financing, and ultimately working alongside management of acquired 
companies. In 2010, upon making the investment in Midwest Supplies, Estep worked with the 
founder’s desire to transition out quickly and assumed the role of president. Over the next two 
years, Estep worked on building out a leadership team that could help scale the rapidly-growing 
e-commerce company to over $100M in sales. Prior to attending Harvard Business School, Estep 
worked at Peoples Energy in Chicago. During his time at Peoples, he rapidly ascended through 
the organization and worked in numerous capacities including design, project management, 
and operations management. Estep’s final role at Peoples involved the management of a utility 
maintenance facility with 250 union employees, where he was responsible for the allocation of 
resources and the jobs that go along with this, including hiring, training, disciplining, budgeting, 
and staffing. Prior to Peoples, he spent time pursuing a career as a professional race car 
driver, and, as a result of his interest in motorsports and fabrication, he cofounded a go-kart 
manufacturing company. Estep holds a BS in mechanical engineering from Purdue University and 
an MBA from Harvard Business School.

MATT ESTEP 
Managing Partner and Founder, Bosworth Capital Partners

Alex Stavros positively impacted thousands of families across the country struggling with mental 
health issues and delivered a top decile return to investors. Growth was a combination of startup/
de novo, organic, and acquisitions. Stavros is an active search fund investor and is on the board of 
the Search Fund Alliance. Previously, Stavros was the associate director of firm-wide operations 
– working directly for the president – at Cambridge Associates, the world’s largest global 
investment advisory firm to not for profit organizations. He also has experience in public service 
having worked at the Overseas Private Investment Corporation and on Capitol Hill in Washington, 
DC for a Minnesota Congressman. Stavros earned a Certificate of Public Management from 
Stanford University and was a Rising Fellow at the Hoover Institution, a world renowned public 
policy think tank. Stavros is on the board of Peruvian Partners, a nonprofit established to connect 
North Americans with Peruvian families that live in abject poverty. He graduated with honors 
from American University with both an economic theory and international development degree, 
and he earned an MBA from Stanford’s Graduate School of Business with a focus on social 
entrepreneurship.

ALEX STAVROS 
CEO, Embark Behavioral Health



Jeff Stevens has 20 years of experience structuring, operating, and investing in search fund 
companies. Stevens has managed three funded searches during the period from 1990 to 
2005, each one culminating in the acquisition of a lower middle market company. Stevens 
understands the elements of the search fund model that drive success. In addition, his 
relationships with other experienced, successful search fund investors and current search fund 
principals allows Anacapa Partners access to invest in concert with a group that has been 
participating in this business model for over 20 years. Prior to founding Anacapa Partners, 
Stevens was the CEO of three venture-backed buyouts: Balkin Cable Holdings (cable television 
system operator), Ancora Capital (mail presort), and Liberty Fitness (women’s fitness centers). 
Following these three buyouts, Stevens founded Deeelish! (manufacturer/retailer of ready-
to-cook gourmet meals). In each of his four ventures he has maintained responsibility for 
all aspects of sourcing acquisition and startup opportunities, including identifying potential 
targets, industry analysis, company specific due diligence, and fundraising (debt and 
equity) to complete the transaction. Following the completion of each acquisition, Stevens 
became the senior executive of the acquired company with direct reporting responsibility 
to a shareholder group and board of directors. Prior to beginning his entrepreneurial path, 
Stevens was an associate consultant at Bain & Company. Stevens received a BA and MBA from 
Stanford University, and remains actively involved in the Stanford community. He participates 
in classroom case discussion for entrepreneurship courses at the Graduate School of Business, 
serves as a mentor for students participating in a two-quarter business planning course, and 
volunteers in numerous capacities for the Center for Entrepreneurial Studies. Stevens is also 
a member of the Ford Committee at DAPER. He is a member of the board of directors of 
developerprogram.com, EZ Shipper Racks, KGHP, mTAB, PEC Safety, Recruit Military, and 
Sage Data Security.

JEFF STEVENS 
Managing Partner, Anacapa Partners

SPONSORED BY SEARCHFUNDER.COM
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TRACK 2: NAVIGATING THE INDEPENDENT SPONSOR MODEL 

Martin Ruhaak is a corporate partner in Katten’s Chicago office. His practice focuses primarily 
on mergers and acquisitions and corporate counseling in transactional situations. He spends a 
significant part of his time representing middle market private equity funds and their portfolio 
companies in acquisitions, dispositions, leveraged buyouts, equity and debt financings, 
restructurings, recapitalizations, and general corporate matters across a variety of sectors, 
including insurance and financial services, business services and consulting, retail and consumer 
products, natural gas and energy, distribution and logistics, and heavy and light industrials. He 
also represents independent sponsors in structuring and negotiating acquisitions and financings 
with private equity funds and family offices. Ruhaak has represented a variety of mergers and 
acquisitions and private equity participants, including Aon plc, BBH Capital Partners, Blue River 
Petcare Group, The Carlyle Group, Churchill Financial, Diamond Resorts International, Frontenac 
Company, Glen Echo Capital, Gryphon Investors, Madison Capital Funding, OFS Capital, Onward 
Capital, Prairie Capital, PSP Capital Partners, Twin Brook Capital Partners, and Winona Capital 
Management.

MARTIN RUHAAK 
Corporate Partner, Katten Muchin Rosenman 
Moderator

Michael Hendrie has over 15 years of transactional and private equity expertise. Since founding 
Expedition Capital Partners in 2009, Hendrie has completed over 33 acquisitions across four 
platforms. Previously, he was a vice president at Code Hennessy & Simmons in Chicago and an 
associate in the investment banking division at Goldman Sachs in New York as a member of 
the industrials group. He has a BSE in chemical engineering and an MBA from the University of 
Michigan.

MICHAEL HENDRIE 
Founder and Managing Partner, Expedition Capital Partners

Lou Kenter, a cofounder of Prospect Partners, is a veteran lower-middle-market investor with 
more than 25 years of experience investing in small companies. As a founding principal, he is 
involved in all aspects of investment sourcing, execution, and management. At Prospect Partners, 
Kenter is currently involved with six portfolio companies: Education Futures Group, Minuteman 
Holdings, Navix Holdings Corp., Owen Equipment Holdings Corp., Prospect Pools Group, and 
Velocity Aerospace Holding Group. Kenter’s outside board positions include chairmanships 
of three privately-owned manufacturing companies: AMS, Inc, JBC Holding Co., and WB 
Manufacturing. Prior to cofounding Prospect Partners in 1998, Kenter was the principal of buyout 
firm Kenter and Co. Before that, he held positions at Marquette Venture Partners, McKinsey & 
Company, and Skidmore, Owings, and Merrill. Kenter earned a BS in mechanical engineering, with 
honors, from the University of Illinois and an MBA from Chicago Booth.

LOU KENTER, MBA CHICAGO BOOTH ’84 
Cofounder, Prospect Partners



Alex Schneider is the cofounder and managing partner of Clover Capital Partners, an 
independent sponsor firm that makes control acquisitions, minority investments, and 
venture investments primarily in food and beverage-related companies. Prior to starting 
Clover alongside a former JPMorgan colleague, he spent over 10 years in private equity 
primarily with Chicago-based Keystone Capital. Schneider also serves as adjunct faculty in 
the entrepreneurship department at the Kellogg School of Management, his alma mater. His 
teaching responsibilities include a course entitled Entrepreneurship Through Acquisition, and 
he also serves as the program manager for the Zell Fellows program, a co-curricular fellowship 
designed to accelerate the ability of students to pursue an ETA pathway upon graduation. 
Schneider serves on the boards of managers/directors of Main Street Gourmet, Jo’s Candies, 
Wilde Brands, Phillips Syrup, and Rain Creek Baking. He also serves on the advisory board of 
NextGen Growth Partners.

ALEX SCHNEIDER, MBA KELLOGG ’06 
Cofounder and Managing Partner, Clover Capital Partners
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Chad Strader is a partner at Red Arts Capital. He leads management and development of 
the firm’s investments. His responsibilities include origination and evaluation of investment 
opportunities, due diligence, and working with management teams to implement operational 
strategies for the firm’s investments. Before forming Red Arts in 2015, Strader invested in 
private equity transactions at Woodlawn Partners and Entrepreneurial Capital Partners, where 
he also served as the CFO and controller to portfolio companies. Strader previously held 
accounting and financial post-merger and acquisition roles at PepsiCo. He began his career 
in the transportation and logistics space while working for his family’s automotive business. 
Outside of Red Arts, Strader is a board member of De La Salle Institute and serves on the 
chairmen’s advisory council for the Big Shoulders Fund, a charity that creates opportunities 
for inner-city children to attend Catholic schools. Strader holds a BBA in accounting from 
Georgia Southern University and an MBA from Chicago Booth.

CHAD STRADER, MBA CHICAGO BOOTH ’15 
Partner, Red Arts Capital



Mark Agnew is the president of Lou Malnati’s Pizzeria, which employs more than 4,000 people 
and operates 55 company-owned locations throughout the Chicagoland area along with an 
e-commerce company, Tastes of Chicago. Lou Malnati’s has been ranked as a top workplace 
seven years in a row by the Chicago Tribune. Agnew is also an adjunct assistant professor of 
entrepreneurship Chicago Booth, where he teaches a class called Entrepreneurship Through 
Acquisition. Prior to joining Lou Malnati’s in 2011, Agnew spent five years as a vice president 
at Dixon Midland Company, a Chicago-based private investment firm. In this role, he sourced 
platform and add-on investments as well as provided hands-on operational duties at portfolio 
companies. Before Dixon Midland, Agnew was a private equity associate at Glencoe Capital 
specializing in basic industries and an investment banking analyst at Deutsche Bank with an 
emphasis on leveraged finance and mergers and acquisitions. Agnew has a BS from Cornell 
University and an MBA with honors from Chicago Booth.

MARK AGNEW, MBA CHICAGO BOOTH ’06 
President, Lou Malnati’s Pizzeria 
Moderator

CLOSING KEYNOTE FIRESIDE CHAT

Matt Cook is the CEO of LBP Manufacturing, a Pritzker Private Capital company that services 
a broad range of clients with fiber-based and sustainable foodservice packaging. Companies 
such as McDonalds, Dunkin, and Starbucks seek differentiation, innovation and sustainability 
in their packaging portfolios. LBP harnesses expertise in material science, equipment, and 
converting technology to meet varying packaging demands. Cook has been a driving force in 
the growth of LBP, rooted in his passion for collaborative partnership, assembling best-in-class 
talent and investing ahead of innovation. He is extremely passionate about the outdoors and 
conservation. Cook is currently chairman of the Veterans Outdoor Fund, which helps wounded 
veterans through outdoor activities. He is also a board member of the Theodore Roosevelt 
Conservation Partnership. He has a bachelor’s degree in journalism from the University of 
Missouri and an MBA from Chicago Booth. 

MATT COOK, MBA CHICAGO BOOTH ’01 
CEO, LBP Manufacturing 
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The Polsky Center for Entrepreneurship and Innovation drives venture 
creation and technology commercialization within the University of Chicago 
and the surrounding community. Through education, partnerships, and new 
venture support, the Polsky Center advances the knowledge and practice of 
entrepreneurship and accelerates the commercialization of research. Learn 
more at polsky.uchicago.edu. 


